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Do you feel lucky today?  
The concept of risk
We all face risk – the possibility of injury, illness, death, or 
property destruction – each day. Although you can never 
eliminate risk, you can guard against financial loss by 
shifting part of your financial risk to a larger entity (your 
insurance company) that’s in the business of dealing with 
that risk. In return for your payment of premiums, your 
insurance company agrees to pay you (and/or others) a 
certain amount of money for a specified loss. This loss 
may or may not occur, so both sides gamble. Still, the 
potential benefits of insurance may be well worth the cost.

You can limit or eliminate some of your 
risks with the right type of insurance
Consider the possible losses associated with each risk 
you’ve identified. For example, assume you have a 
spouse, two minor children, a mortgage, and various 
debts and expenses. If you die within the next few 
years, how much money will your spouse need to pay 
off the debts, meet expenses, and perhaps even send 
the children to college? Or what if your 68-year-old 
spouse (or parent) suddenly suffers a stroke and requires 
around-the-clock care in a nursing home? How will you 
pay for it?

When you drop a quarter into a slot machine, you know that your chances of winning are pretty slim. But risking a quarter  
(or perhaps much more than a quarter) may be worth it to you if the potential payoff is great enough. Insurance is a lot 
like that. You pay premiums not because you expect to die today, get into a car accident next week, or lose your home 
in a fire next month. You pay them because the peace of mind insurance offers and the financial protection it can provide 
are worth it. You don’t have to bear the risk of financial loss alone. Insurance is all about risk and financial protection.
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Why Buy Insurance?

Insurance coverage can protect you, your business, and/
or your loved ones from the financial loss associated with 
your risks. There are many different types of insurance to  
consider. These include life, medical, disability, auto, and  
homeowners, to name just a few. Most types of insurance  
are optional, but some – like auto insurance – may be 
required by your state or lender. Even if a certain amount 
of insurance coverage is required, though, you may want 
to purchase additional coverage to protect your assets. 
And if you have an employer that provides you with one 
or more forms of insurance coverage, you may want to 
supplement this coverage with an individual policy.

Explore your insurance options and try to quantify your 
potential losses. Because an insurance-needs analysis 
can be pretty complicated, it may be best to sit down 
with an insurance professional to figure out what types 
of insurance policies you should buy and how much 
coverage you actually need.

Weigh the price of insurance protection 
against the potential benefits
Cost is always an important consideration. Even if you 
appreciate the importance of disability insurance, you 
may not be able to afford it. In addition, you should weigh  
the price of insurance protection against the potential 
benefits to you. For example, the chance that your 
dilapidated, 10-year-old auto will be stolen is remote – 
Even if it is stolen, your financial loss would not be great, 
so theft coverage would be a waste of money.

For more information, please contact your advisor.

The Key Wealth Institute is a team of highly experienced professionals representing various disciplines within wealth 
management who are dedicated to delivering timely insights and practical advice. From strategies designed to better 
manage your wealth, to guidance to help you better understand the world impacting your wealth, Key Wealth Institute 
provides proactive insights needed to navigate your financial journey.

The Key Wealth Institute is comprised of financial professionals representing KeyBank National Association (KeyBank) and certain affiliates, such as Key Investment Services 
LLC (KIS) and KeyCorp Insurance Agency USA Inc. (KIA).

Any opinions, projections, or recommendations contained herein are subject to change without notice, are those of the individual author(s), and may not necessarily represent 
the views of KeyBank or any of its subsidiaries or affiliates.

This material presented is for informational purposes only and is not intended to be an offer, recommendation, or solicitation to purchase or sell any security or product or to 
employ a specific investment or tax planning strategy. 

KeyBank, nor its subsidiaries or affiliates, represent, warrant or guarantee that this material is accurate, complete or suitable for any purpose or any investor and it should 
not be used as a basis for investment or tax planning decisions. It is not to be relied upon or used in substitution for the exercise of independent judgment. It should not be 
construed as individual tax, legal or financial advice. 

The summaries, prices, quotes and/or statistics contained herein have been obtained from sources believed to be reliable but are not necessarily complete and cannot be 
guaranteed. They are provided for informational purposes only and are not intended to replace any confirmations or statements. Past performance does not guarantee  
future results.

Investment products, brokerage and investment advisory services are offered through KIS, member FINRA/SIPC and SEC-registered investment advisor. Insurance products 
are offered through KIA. Insurance products offered through KIA are underwritten by and the obligation of insurance companies that are not affiliated with KeyBank.

Non-deposit products are:

NOT FDIC INSURED • NOT BANK GUARANTEED • MAY LOSE VALUE • NOT A DEPOSIT • NOT INSURED BY ANY FEDERAL OR STATE GOVERNMENT AGENCY
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