Key Wealth Institute

How You Can Use Credit to
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Borrowing money is more than just acquiring it to
facilitate a purchase or bridge short-term cash needs.
Many people effectively employ credit and borrowing
strategies as part of their overall financial planning.
Here are some ways in which individuals use credit
strategically.

Leveraging investment opportunities

Individuals may utilize credit to capitalize on investment
opportunities. By borrowing money at relatively low
interest rates, they can invest in assets that have the
potential to generate higher returns. This approach
allows them to leverage their existing wealth to increase
their investment portfolios and potentially accelerate
wealth growth.
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Optimizing tax situations

By strategically structuring loans and leveraging tax-
deductible interest expenses, individuals can reduce
their tax liabilities. For example, they might take out a
mortgage on a property and use the loan interest as a
tax deduction, effectively reducing their taxable income.

Preserving wealth

Credit can be used as a tool for wealth preservation.
People may choose to borrow against their existing
assets such as real estate or investment portfolios
instead of selling them. By doing so, they can access
liquidity while retaining ownership of their appreciating
assets. This approach allows them to maintain their
wealth and potentially benefit from further asset
appreciation.
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Managing cash flow

Credit can help wealthy individuals manage their cash
flow effectively. They may choose to use credit to cover
short-term expenses or bridge gaps between income
and expenses. By strategically managing their borrowing
and repayment, they can maintain liquidity and optimize
their overall cash flow.

Financing business ventures

Many high-net-worth individuals are entrepreneurs

or business owners. They may use credit to finance
business ventures, acquisitions, or expansions. By
strategically accessing credit, they can take advantage of
growth opportunities, invest in new ventures, and scale
their businesses without relying solely on their capital.

For more information, please contact your advisor.

Negotiating power

Wealthy individuals often have strong financial profiles
and access to credit options that provide favorable
terms. This positions them to negotiate better interest
rates, loan terms, and borrowing conditions. By
leveraging their financial strength, they can secure more
advantageous credit arrangements, ultimately reducing
costs and maximizing their financial advantages.

It's important to note that wealthy individuals approach
credit and borrowing strategically based on their unique
financial situations and objectives. They often work
closely with financial advisors and experts to analyze
risks, evaluate opportunities, and develop tailored
strategies that align with their long-term financial goals.
Responsible and informed credit usage is key to ensuring
that borrowing aligns with overall wealth management
and financial planning objectives.

The Key Wealth Institute is a team of highly experienced professionals representing various disciplines within wealth
management who are dedicated to delivering timely insights and practical advice. From strategies designed to better
manage your wealth, to guidance to help you better understand the world impacting your wealth, Key Wealth Institute
provides proactive insights needed to navigate your financial journey.
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The Key Wealth Institute is comprised of financial professionals representing KeyBank National Association (KeyBank) and certain affiliates, such as Key Investment Services
LLC (KIS) and KeyCorp Insurance Agency USA Inc. (KIA).

Any opinions, projections, or recommendations contained herein are subject to change without notice, are those of the individual author(s), and may not necessarily represent
the views of KeyBank or any of its subsidiaries or affiliates.

This material presented is for informational purposes only and is not intended to be an offer, recommendation, or solicitation to purchase or sell any security or product or to
employ a specific investment or tax planning strategy.

KeyBank, nor its subsidiaries or affiliates, represent, warrant or guarantee that this material is accurate, complete or suitable for any purpose or any investor and it should
not be used as a basis for investment or tax planning decisions. It is not to be relied upon or used in substitution for the exercise of independent judgment. It should not be
construed as individual tax, legal or financial advice.

The summaries, prices, quotes and/or statistics contained herein have been obtained from sources believed to be reliable but are not necessarily complete and cannot be
guaranteed. They are provided for informational purposes only and are not intended to replace any confirmations or statements. Past performance does not guarantee
future results.

Investment products, brokerage and investment advisory services are offered through KIS, member FINRA/SIPC and SEC-registered investment advisor. Insurance products
are offered through KIA. Insurance products offered through KIA are underwritten by and the obligation of insurance companies that are not affiliated with KeyBank.

Non-deposit products are:
\ NOT FDIC INSURED * NOT BANK GUARANTEED * MAY LOSE VALUE « NOT A DEPOSIT » NOT INSURED BY ANY FEDERAL OR STATE GOVERNMENT AGENCY \
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